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NationalAutomobile Dealers Association,840O Westl_arkDrive.McLean, Virginia22102 (703]82_-7001

May 14, 1981 _ " _ _ - O /

log3
Dr, Timothy Barry
Project officer (ANR-490)

S_andards and Regulations Division
D. S. Environmental Protection

Agency
401 M Street, S.W.

Washington, D.C. 20460

RE: ONAC Docket No. 81-02

Dear Dr. Barry:

Attached please find a copy of the recent
American Truck Dealers Division (ATD) fact sheet which

was cited on page six of the written co_t_ents filed en
April 24, 1981. This information was requested by Mr.
Jerry Smith of the EPA staff.

This sheet was prepared for the purpose of

_he effests of the Federal Excise Tax on _rucks, partsand accessories, and is based upon prices and inventory

supply as listed at the _ime in WARD'S AUTOMOTIVE REPORTS.
The average and total cost figures are. arlthma_ie calculations
based upon the WARD'S data as performed by the NADA Economic
Analysis Division. While the purpose of the estimates was
to examine the impact of the FET, the statistics cited
in the comments based upon this information are still
accurate and relevant.

Very truly yours,

WALTER E. HUIZENGA
CHIEF COUNSEL

..•:" ,:.U' _ I_: 45 Baker

Staff Attorney
BRB/It
Enclosure

CO: Pat Close
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February 20, !981

Neqative Effect o_ FET on Dealer F!oorin_ & F_.nanein_

I ca':',..,he 1980 1980 !980 1980 19_0 ].9,_0 _9 _.

:_" average average average average cost avoraqe '_o_al tog:,_.leoqts
vehicle prime vehicle .day for 4ealer c.ea..erl, re:nil a_trib'.:_,:!d t(

cost supply per 4ay total, unit "I:'? :L_.nance
per unit finance sales ,::lon,_

cost per
vehicle

attributec] to

h,.'avy 17% $ 47,500 89 , $ 2.21 $ 196.90 176,000 $ 34.65 ..
"_.uty m!'-lien
*:r,lck

,_edium 17% $ 18,500 i01 $ .86 $ 87.00 91,775 $ 8

dLtty mi:.lion
,:tuck

'"his demonstrates the cash drain 1980 attributed costs of $ 42,65

• On truck dealers especially in F_T to only finance vehicles mill_on
::!cw markeEs with high interest while in dealer stoe_:. $ 10

rn_es, mi!!ios alone for dealer eut-of-pocket
exegeses. Rest was passed on a_

as price increase to customers or
absurbed in _ealer's overhead,
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